Dr. Mike Meek
Friday, January 17, 2025

‘Digital Workflow & Tooling for the
Implant Restorative Practice’

Course Overview:

This course focuses on digital prod-
ucts, equipment and workflow to
achieve a more consistent and agile
restorative practice. From the predict-
ability of a screw retained restorative technology to the
awesome flexibility of the 3D printing, this program
aims to level up practitioners understanding of intraoral

scanning, 3D printing and Nobel Procera Lab solutions.

Courses Objectives:

. Review the 7 elements of a successful collabora-
tive implant case

e Discuss rationale for use of the screw-retained vs.
cemented restorations

e Demonstrations use of intraoral scanning for pre-
workflow

e Learn about using SpringRay 3D printers in gen-
eral practice

e Scanning Tips: Tips for managing dental implants
in intraoral scanning

¢ Review the economics of 3D printing

e Introduce the use of DXT Studio software by the
restorative doctor to create restoration driven out-
comes

e Introduce NobelProcera ASC screw-retained ante-
rior abutment/crown

e Demonstrate immediate temporization techniques
to preserve soft tissue contours in the anterior
during the healing period.

Dr. Mike Mees is a 1997 graduate of the University of
Texas Health Science Center San Antionio-School of
Dentistry. His class was the first undergraduate dental
class to receive training in implant dentistry. Because
of this fortunate timing implant dentistry has been a
part of his practice from day one.

*Course sponsored by: Nobel Biocare Dental
Implants & The All On For Concept

Dr. Michael Morgan
Thursday, March 27, 2025

HANDS ON—‘InteIIigent Simplifi-
cation of Direct Composites
Techniques for Predictability,
Esthetics & Profitability’

In the past several years
there have been improve-
ments in composite and ad-
hesion technologies. These
new technologies enable clinicians to place
the majority of their direct composites with a
simplified bonding and composite technique.

Techniques will be presented, demonstrated,
and practiced to restore a Class-Il and a Class
-1V restoration in this HANDS-ON course
using step-by-step clinical procedures.

Learning Objectives:

e Discover a simplified shade mapping system to
efficiently choose the value, shade and surface
characteristics of any resin restoration

e Learn the benefits of direct resin restorations
over other alternatives and discover the ad-
vantages of new resin materials

e Understand techniques to simplify layering and
achieve natural polychromicity in as little as two
shades

o Eliminate post-op sensitivity easily and predicta-
bly

o Efficiently and predictably restore multiple Class
Il posterior composites and a Class |V anterior

¢ Simplified placement, finishing and polishing
techniques

Dr. Michael Morgan, has over 25 years of

teaching and 37 years of practice. Often

referred to by his colleagues as “the

Michelangelo of dentistry.”

*Course sponsored by: Kuraray Noritake Dental

LOCATION FOR 2025 WILL BE WAYPOINT IN CANFIELD OHIO

Kay Huff
Thursday, May 15, 2025

surance Dental Puzzie’

Dealing with insurance can often be
puzzling...let’s discuss the essential
pieces of putting YOUR insurance
puzzle together.

¢ COMPREHEND - dental
insurance—what is it?

tialing and follow up.
o KNOW - decision process for going in/out-network.

o UNDERSTAND -importance of negotiating ins.
fees.

e REALIZE- importance of having the right team
member in place for successful insurance out-
comes.

e DETERMINE - which business reports to run and
how to use them effectively. Are you hitting the
mark?

Course #2 ‘Dental Datapalooza’

In this interactive course, we walk you through how to use
data to empower your dental team. Of course, every dental
practice cares about growth. How they define it and how they
achieve it are unique to each practice. Kay will highlight what
systems/processes work best for your practice, and identify
where the biggest growth opportunities can be found. Data
isn't just numbers and reports. The real power of data is dis-
covering the opportunities and knowing what to do about it.

e Learn how analyzing, tracking, and focusing on

certain areas of your practice will help you “move
the needle.”

e Interpret KPI secrets from the top 10% of practices:

Growth vs. Attrition!

e Learn effective communication and team-building
skills: your team wants to be coached, not mi-
cromanaged!

It was over 30 years ago that Kay began helping teams as a
Dental Practice Coach, and she has proudly been the driving
force for hundreds of practices to reach and exceed their
professional goals. As Benco’s Practice Solutions Ambassa-
dor, Kay is passionate about her work and carries a strong
background in dental business systems, team motivation,
leadership, and practice profitability.

*Course sponsored by: Benco Dental

‘Piecing Together Your In-

e LEARN - importance of creden-

Dr. Todd Snyder
Thursday, October 9, 2025

‘Aesthetics & Occlusion’
Learning Objectives

» Understand how to diagnose &
sequence treatment to have the best
aesthetic and occlusal outcome.

* Know when occlusal problems are
present and how to address them so
that the condition is not worsened

» Understand what types of restorative material to use
based on their material properties

« Eliminate adjustments at cementation

* Fast and efficient temporaries every day
« Simplified impression techniques

» Cementation of indirect restorations

Course #2 ‘Leveraging Al to Enhance the Dental Prac-
tice’

In this engaging lecture, we delve into the fascinating
realm of dentistry's future, where cutting-edge technology
and artificial intelligence converge to transform patient
care and dental practice as we know it. We'll explore how
Al is revolutionizing diagnostics, treatment planning, and
patient management, offering dentists a powerful toolkit
to enhance their clinical decision-making processes.
From image analysis and predictive modeling to patient
communication and administrative tasks, Al is making its
mark in every facet of dentistry. Join us as we unravel the
potential of Al in dentistry, discussing its integration into
everyday practice and the myriad benefits it offers.

* Al assisted diagnostic capabilities.
* How to simplify the front office with Al integrations.
» Marketing simplification through Al adaptations.

Dr. Todd C. Snyder received his doctorate in dental sur-
gery at the UCLA School of Dentistry and trained at the
F.A.C.E. institute for complex gnathological (functional)
and temporomandibular joint disorders. Dr. Snyder is the
77th Accredited Fellow of the American Academy of Cos-
metic Dentistry and is a Fellow of the International Acade-
my of Dental Facial Esthetics. He is also a member of the
American Society for Dental Aesthetics and a Diplomat of
the American Board of Aesthetic Dentistry.

*Course sponsored by: Rare Bird Speakers
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FAGD/MAGD Credit

of General Dentistry AGO endorsement

PACE

Program Approval for
Continuing Education

Approved PACE Program Provider

Approval does not imply acceptance by a
Academy state or provincial board of dentistry or

Registration Information

All meetings will take place Waypoint/Marriott, 4180 Westford
Place, Canfield, Ohio 44406 from 8:30 a.m. to 4:00 p.m. Regis-
tration begins at 8 a.m.; lunch is included in the seminar fee.
For more information, email Corydon Palmer Dental Society at
director@corydonpalmer.org.
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How to reach Waypoint/ Marriott from:
Pittsburgh and points East: Take I-279 and I-76 W to OH-7
N in Beaver Township. Take exit 232 from I-76 W. Merge onto OH
-7 Turn left onto W Western Reserve Rd. Turn right onto Tippe-
canoe Rd. Turn left onto Kyle Ridge Pointe. Turn left onto
Westford PI.

Cleveland and points West:: Continue on |-77 S. Take I-80
E to US-224 E/E Main St in Canfield. Take exit 34 from OH-
11. Follow US-224 E and turn right to Westford Pl to your
destination.

Ashtabula and points North: Continue on OH-11
Sto Canfield. Take exit 34 from OH-11.Follow US-224
E and turn right onto Westford PI to your destination.

Columbus and points South: Take I-71 N, US-224 E and |-
76 EtoUS-224 E/E Main StinCanfield. Take ex-
it 34 from OH-11.Follow US-224 Eandturn right onto
Westford Pl to your destination.

Waypoint/Marriott Phone No.: (330) 533-6880

Continuing Education Credit: Corydon Palmer Dental Society is
an approved sponsor of the Ohio State Dental Board and the
board will accept 6 hours toward the continuing education require-
ments for all courses. These courses are also accepted by the
Academy of General Dentistry for continuing education credit.
Please note: Corydon Palmer Dental Society works hard to iden-
tify and select top-quality speakers. We sincerely hope all cours-
es will be interesting and enjoyable for all. However, please
understand that CPDS cannot be held responsible for content
and cannot issue refunds to participants who are disappointed
with a course or speaker.

Continuing
Education
2025

Dr. Mike Meek
Friday, January 17

Dr. Michael Morgan
Thursday , March 27

Kay Huff
Thursday, May 15

Dr. Todd Snyder
Thursday, October 9

Corydon Palmer @ Dental Society

—smeeigr
LOCATION: Waypoint/
Marriott, 4180 Westford



